& evident

The Comprehensive

Supplier Onboarding
Playbook




The Comprehensive Supplier
Onboarding Playbook

Streamlining the supplier onboarding process can be challenging, especially if you are still
developing a structured process. Nevertheless, you must optimize the process to reduce
compliance risks, improve supplier relationships, and accelerate time-to-value.

Use this playbook as your go-to checklist for onboarding new suppliers. It provides clear
steps, decision points, and communication templates — everything you need to implement
a consistent, efficient, and risk-aware process.
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1. Pre-Onboarding Preparation

The first step involves preparing for onboarding. During this step, your objectives are
aligning internal teams, defining success criteria, and knowing exactly what you need
before engaging any new supplier.

Here's what you need to do for pre-onboarding preparation:

1. Assign roles and responsibilities.

Clearly designate who reviews compliance documents, approves contracts, and enters
data into procurement systems. You can do this through various methods, such as
creating a simple RACI (responsible, accountable, consulted, informed) chart to clarify
which department or individual handles each onboarding task.

2. Set compliance and risk thresholds.

Next, decide what “acceptable” supplier profiles look like. For instance, you can define
minimum insurance coverage or financial stability metrics before onboarding suppliers.

3. Create a supplier profile template.

Go beyond basic info like W-9 forms and list required data points, such as beneficial
ownership. This way, you know exactly what to collect every time.

° eVident www.evidentid.com | sales@evidentid.com | 3


https://www.evidentid.com/
mailto:sales%40evidentid.com?subject=

2. Holistic Documentation & Verification

The next step is holistic documentation and verification. Your objective now is to ensure
that every supplier meets your risk and compliance criteria, not just the minimum.

Here are the steps you need to take for holistic documentation and verification:

1. Establish advanced documentation requirements.

In addition to standard forms (e.g., W-9, ), request proof of
additional insured endorsements and compliance with industry-specific regulations.

. Use verification tools.

Integrate third-party verification services that automatically check a business'’s credit,
regulatory sanctions, and insurance validity. These services make the verification
process quicker and more cost-effective by allowing full automation through software

Tip: Ask your insurance broker or risk management software provider about APIs
(application programming interfaces) or integrations that automate these checks.
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3. Internal Alignment & Communication

You and your team will now focus on internal alignment and communication. The goal is to
make onboarding a team effort by ensuring everyone knows the process and timeline.

Here are the steps you need to take:

1. Use cross-functional review workflows.

Require sign-offs at key milestones. For instance, the Risk department must approve
compliance docs before Procurement finalizes contract terms.

2. Create standardized communication templates.

Prepare pre-written messages for suppliers (e.g., requesting missing forms and confirming
onboarding completion) so that every team member communicates consistently.

Tip: Here's a sample pre-written email template:

“Hello [Supplier Name],

We're finalizing your onboarding process and need [Document Name/Action].
Please provide this by [Date].

If you have any questions, let us know.”
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4. Process Integration & Automation

The fourth step involves process integration and automation. The aim is to embed the
onboarding workflow into existing systems to save time and prevent data from being siloed
in computers, hard drives, the cloud, and physical locations like cabinets.

Here's what you need to do for step four:

1. Establish system integrations.

Connect onboarding tasks to your procurement platform or enterprise resource planning
(ERP) solution. This will reduce manual labor and streamline the onboarding process.

For example, when a supplier’s insurance is verified, your ERP automatically updates
their profile.

. Set automated notifications and alerts.

You should also set triggers for upcoming expirations, missing documents, or
compliance lapses. This will help you and your team stay on top of everything, especially
if you have many suppliers.

Tip: When informing suppliers they are missing documents, you can use the
following template to draft an email subject line:

“[Action Required]: Update Your [Document/Certification] by [Date].”
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5. Post-Onboarding Monitoring &

Continuous Improvement

Once you've completed internal alignment and communication, the next step is post-
onboarding monitoring and continuous improvement. That's because onboarding isn't
“one and done.” You need to monitor suppliers to maintain compliance and performance
standards.

Here are the action steps for stage five:

1. Enact regular compliance audits.

Schedule periodic checks for insurance renewals, certifications, and any emerging
compliance risks.

2. Use supplier performance reviews.

Track key metrics like on-time delivery, issue resolution speed, or adherence to agreed
service levels. Use these insights to refine future onboarding criteria.

3. Collect internal feedback.

Ask your team what worked, what didn't, and what could be improved. This keeps your
process evolving and effective.
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6. Scaling Your Process

Next, you and your team need to scale the onboarding process. The objective is to
make sure your onboarding framework can handle growth while maintaining quality and
efficiency.

Follow these steps to get started:

1. Implement flexible criteria by risk level.

Suppliers shouldn't be assessed using the same criteria. High-risk suppliers might
require more documentation or stricter compliance checks, while low-risk suppliers

follow a simplified path.

. Benchmark and measure performance.

To see how you're performing and how to optimize the onboarding process, you should

(KPIs), such as “time-to-complete onboarding” or
“percentage of suppliers passing compliance checks on first review.” Use these KPIs to
justify automation tools or additional resources.

Q Search

KPP

KEY PERFORMANCE INDICATOR
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7. Quick-Reference Summary & Templates

You should also provide a single-page, at-a-glance guide, and ready-to-use email templates
to speed up the onboarding process.

Here's what you need to do to create the one-page checklist:

v Assign roles to people involved in the project.

Set compliance thresholds for suppliers.

Collect required documents (standard as well as advanced) from suppliers.
Verify supplier credentials.

Execute contract(s).

SN NI NN

Integrate systems such as procurement and enterprise resource planning (ERP)
solutions.

v Conduct a final review.
v Establish ongoing monitoring of data and processes.
To create email templates and escalation paths, you should provide two to three fully

written emails (e.g., initial onboarding request, follow-up reminder, and completion
confirmation). You should also establish who to notify if issues arise.
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8. Conclusion & Next Steps

You now have a clear, repeatable roadmap for ensuring that every new supplier meets your
standards. Following the steps in this playbook will reduce friction, maintain compliance,
and improve relationships from day one.

Here are your next steps:

« Start your next supplier onboarding with this checklist.
+ Adjust and refine as you learn what works best for your team and suppliers.

+ Consider integrating a like Evident to automate
many steps, ensuring continuous compliance and efficient scaling.
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